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Pro Trader Marketplace
Tel: Andre Nel: 082-784-0240
E- mail: info@pro-trader-co.za
PROSPECT CONFIDENTIALITY & NON-DISCLOSURE UNDERTAKING.
Print Name        ________________________I.D. No. __________________________
E-mail address:   _______________________________Fax No. __________________
Telephone No.    __________________________ Cell No. ______________________ 

Physical Address ________________________________________________________

                            ________________________________________________________
                            _______________________________________Code_____________                                                                  

What kind of business are you interested in? __________________________________ 
Do you have Management experience? ______________________________________
Have you worked in Hospitality or Supermarkets before? ________________________ 
What is your current occupation? ___________________________________________
What sort of Purchase Price did you have in mind?  From R_________ to R_________ 

What is the average Monthly Net Profit that you would like to obtain from the business?
that you have enquired about?  +-R______________

Do you have bank finance already in place? ___________________________________

If you will be paying cash, do you have the full amount immediately available? _______

_______________________________________________________________________

Signed at ________________________on this ______ day of ________________ 2020
Signature: ______________________________________ 

 (Duly authorised to sign on behalf of the ‘prospect’)
The following undertaking is given to Absolute Business Brokers (hereinafter referred to as ‘Absolute’), by, (Print your full name).......................................................................    ………………....................................................................................................................
(hereinafter referred to as the ‘Prospective Purchaser’), with regard to any Business/Seller, that Absolute may introduce the Prospective Purchaser to. 
The information / data / material to be disclosed by Absolute to the Prospective Purchaser is proprietary and highly confidential and is for the exclusive use of the Prospective Purchaser.   The Prospective Purchaser agrees that premature disclosure and or disclosure per se and / or the like, to any third party whomsoever and for whatever reason by the Prospective Purchaser, could affect the prospects of a successful sale, merger, or takeover of the Sellers’ business.  Therefore the Prospective Purchaser agrees to hold confidential all materials, discussions, business plans, presented by Absolute or the Seller to the Prospective Purchaser, and further agrees not to disclose such, oral or written, to any party in any form whatsoever, without the express agreement of Absolute or the Seller having been had and obtained in writing.  Notwithstanding the aforementioned, the prospective Purchaser may disclose the Confidential Information to its professional advisors and financiers in order that the Prospective Purchaser may be fully empowered to assess the viability of the businesses being sold. However, the Prospective Purchaser agrees, in particular, not to contact any debtor, creditor, customer or supplier of the business being sold, and furthermore the Prospective Purchaser agrees not to divulge any information about the business to any competitor or potential competitor of the business. The Prospective Purchaser will keep all business reports and all information subsequently supplied or given to it or its advisers in connection with the proposed sale safe and secure, so as to prevent any unauthorised person having access to it.   By signing this Confidentiality Undertaking, the Prospective Purchaser agrees, in addition to the other terms of the Confidentiality Undertaking, not to use or disclose the information contained in any business report or any other information made available, except as expressly permitted by the terms of this Confidentiality Undertaking.

Absolute conveys information regarding the business in its capacity as the broker of the Seller and is not responsible in any way whatsoever for any inaccuracies, errors or defects and / or the like originating from Seller. The Prospective Purchaser agrees that it is responsible for investigating the accuracy of the information supplied by Seller.  
The only representations and warranties that will be made are those that may eventually be included in a definitive written agreement to the proposed sale.
The Prospective Purchaser acknowledges that Absolute holds a mandate to sell the business/s of the Seller/s and undertakes not to approach the Seller/s directly or introduce any third party to the Seller/s, except through Absolute. Should the Prospective Purchaser breach this undertaking, it will become liable to the brokers of its usual brokerage fee. 
This done and signed at…………………………on the …. day of……………..……2020.

Signature: ______________________________________ 

SIGN WHEN INFORMED OF THE FOLLOWING SELLERS:-      
1. Supermarket Franchise, Far East of Jhb, Mpumalanga, Ref: 10345………..….…….…
                                                                                                                                                                    Prospective Purchaser.
2. ………………………………………………………..                   ……..…....……..…..                                                                                                                                                                    
                                                                                                                                                                     Prospective Purchaser.
3. ………………………………………………………..                    ..............…..…......…

                                                                                                              Prospective. Purchaser.
4. ………………………………………………………..                    ……….....….………
                                                                                                              Prospective Purchaser                                                                                                                                                            
5. .……………………………………………………….                    …..…….…......……. 
                                                                                                                                                                     Prospective Purchaser


